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IMocTanoBka mpodiemMu. B ocTaHHE IeCATUINITTS B
VYkpaiHi 3'IBUBCS pUHOK 13 3araJIkoBOI0 Ha3Boro «B2B».
Hacnpaszi  gaHuii BUJ pUHKY 3apOIUBCS B Hallliil Kpa-
THI pa3oM 31 CTAHOBICHHSIM PHUHKY SK Takoro. PHHOK
«B2B» — 11e pHHOK, Ji¢ B AKOCTI 1 MPOAABIS 1 MOKYIILIS
BHCTYTIAIOTh FOPUAMYHI 0COOH, a IOro Ha3Ba MOXOIUTh
BiJl aHDIilchkoro BHpady “Business to business”, 1o
o3Havae «0i3Hec I 6i3HECY» ab0 K KIOPUIANIHA 0c00a
PopuandHii ocobi». Came Tomy 10 chepu «B2B» Bin-
HOCSIThCS B OCHOBHOMY IPOMUCIIOBI pUHKH. MeTa naHoi
CTaTTi — BUCBITIINTH NOHSTT «B2B» Ta nosicuuTh, 4omy
HACTIJIBKH Ba)KJIMBO PO3BUBATH IIei HAMPSIMOK caMe ISt
VYkpainu, Ta 1o e JaCTh y Pe3yNbTari.

AHaJIi3 ocTaHHIX JocaiKeHb i myOmikamiii. Ctpa-
terii «B2B» — e MpoayKT, 0 €BOJIONIOHYBAB 13 3aca
KJIACUYHOI TOPTIBII, poTe HAOyB OUTBII YiTKHX OOpHUCIB
JIMIIE HEIoAaBHO. [Ipo BaXIIMBICTh TaKMX MPONAXKIB Ta
ixHr0 eekTuBHICTH Mucanu CtiB MineTt [6], Mett [aiin,
Ixeiicon Mimutep, Cxott Bpinkep [1] ta inmi. OcranHii
€ JaJCKOIVISJIHAM — BiH CTBOPUB BpakKarouy Ta Ha TIep-
nmi momisy ckiaaHy cucremy Marketing Technology
Landscape Supergraphic. Koxxen y cBoiit mpari Hamara-
YBCS BUCBITIMTH MPAKTUYHI aCHIEKTH MPOJAXKIB.

@opmyaOBaHHS IIijiell cTarTi. Meroro crarrti €
HayKOBE OOTPYHTYBaHHS aKTyaJIbHOCTI aKTUBHOTO BIIPO-
BajpkeHHs «B2By» mponmaxie Ha mianpueMcTBax. Takum
YHUHOM, 33Jla4aMM CTaTTi OyIyTh HACTYITHI:

— oOrpyHTyBaTd, YoMy JJs YKpaiHU BaKJIHBO
BHKOPHCTOBYBaTH came cuctemy «B2By;

— TOSICHUTH CHUCTEMY IPOMHUCIIOBOTO MapKETHHTY;

— TPOIIarHOCTYBaTH OCHOBHI 3aJadi CTOCOBHO
3aKyTOK Ta SIK 3MEHIIIUTH TXHIO BapTiCTh;

— TOSICHUTH, SIK CTPATETisi JOMOMOXE MEePETBOPUTH
MOTEHII{HOTO MOKYMIA Ha pPeajlbHOro Ta 301IBIIUTH
puOyTOK.

VYV mupokomy cenci «B2B» — 0i3Hec mist 0i3Hecy. Ile crocyeThes koMmaHii abo MpoAaBIiB, SKI MMpoja-
I0Th TOBapHy TOJIOBHUM YMHOM IHIIMM TiJIIPHUEMCTBAM, a HE MPOAAIOTH iX CHOXHUBauaM. MeTa MpoJaBiliB
«B2B» — orpumaru HalKpaily MOXIUBY yroay. Takox IpoJaBiii 4acTo MOBUHHI peallizyBaTH IMPOAaXi Ipy-
IaM BiJITOBIAIBHUX OCi0, KOXKEH 3 SKNX MOBWHEH OyTH BIIEBHEHWH, IO LEH MPOXYKT € Halkpammm. Y
CTaTTi PO3NISTHYTO TEOPETUYHI 0COOMMBOCTI MapKeTHHTY «B2B», a Takoxk 3acTOCYBaHHS Ha JAHOMY PUHKY
BiNOBiTHUX MAapKETUHTOBHX iIHCTPYMEHTIB 3 IPAaKTHIHOI TOUKH 30py. B pamkax mapkerunry «B2By» noci-
JUKEHO TaKUil 1HCTPYMEHT, SIK CErMEHTAllisl PUHKY ClOKHBadiB. Takox y CTarTi pO3MISHYTI MepeBaru st
VYKpaiHu BUKOPUCTAHHS IaHOTO BUJLy IPOIAXKIB.

Kaiouogi ciioBa: «B2B» MapkeTHHT, TpOMHCIIOBHH MAapKETHHT, IHCTPYMEHTApPIH IPOJIaXy, CydacHi KOMyHi-

Buxnan ocHoBHOro marepiamy. 3apa3 B YkpaiHi
puHOK «B2B» 3HaXOOWTHCS B CTaHi CBOTO IIEPBICHOTO
po3BuTKY. Ha HBOTO BIUIMBAIOTH SIK 30BHIINIHI (haKTOPH,
MOB'SI3aHI 3 €KOHOMIYHOIO 1 TIOJITUYHOK) CUTYAIlI€l0 B
KpaiHi, TaK 1 BHYTpIiIIHI, SIKi BU3HAYAIOTHCS TEXHITHOIO
OCHAIICHICTIO MiJNPHEMCTB CYyYaCHUMH iH(OpMamiii-
HUMH CHCTEMaMH Ta TOTOBHICTIO YYacCHHKIB PHHKY IO
3MiH 1 BIPOBAKEHHSI CUCTEM eJIeKTPOHHO1 komepiii. [1le
OIHUM (PAKTOPOM, IO BIUIMBAE HA PHHOK €JICKTPOHHOI
KOMEpIIii, € aKTUBHICTh BUKOPUCTAHHS MEPEXK1 IHTEPHET.
BukopucraHHs iHTEpHETY I B3a€MOJIIl IiIIPHEMCTB
AKTHBHO PO3BUBAETHCS, OCKIIBKH 3aCTOCYBAHHS EICK-
TPOHHHUX METOJIIB BEJCHHS Oi3HECY ChLOTONHI € HeoOXiI-
HICTIO, TIPOJTUKTOBAHOIO PO3BUTKOM CBITOBOI €KOHOMIKH.

Mapxketunr punky «B2B» — e maiixe 3aBxau mpo-
MUCJIOBUI MapKeTHHT. J[isi po3misigy 1aHOTO TOHSTTS
3BEpPHEMOCS 0 Tpalli BCECBITHRO BiZJOMOT0O IMpodecio-
HaJla B 00JacTi po3poOKH 1 3aCTOCYBaHHS IHCTPYMEHTIB
npomMucioBoro Mapketunry @. Beberepa «OcHoBH Ipo-
MUCIIOBOTO MapkeTHHTY» [5]. [IpoMucioBuii MapKkeTHHT
MOB'sI3aHMI 13 TPOJaKeM TOBapiB 1 MOCIYT MPOMHUCIIO-
BUM I1HCTHUTYLIOHAJLHUM KIIE€HTaM, JO TaKHX BIJIHO-
CATHh JEpKaBHI YCTaHOBH, MIPOMHUCIIOBI MiATIPUEMCTBA,
nmnpneMCTBa 11() 06cnyr03y}0T1> KOMyHaJTbHY ctepy,
OCBITHI Ta MeIUYHI YCTaHOBH, opranizamii onToBoi
Ta po3;[p16H01 toprieni. HaliBaknuBinia ocoOIMBICT
MOKYTLIB HA pUHKY «B2B» momsarae B Tomy, Imo npu-
n0aHI HUMH TOBApH 1 MOCIYTH MiJISTAI0Th MOAAIbIITHM
3MiHaM JJIs1 CTBOPEHHsI 3a 1X JOMOMOTH HOBHX TOBapiB
i mocmyr. Taki ToBapu, sk HamiBpaOpuUKaTh, OKpemi
netaii abo CHpOBHHA, BUKOPHCTOBYIOTBCS JUIS ITOJAITh-
IIOT0 CTBOPEHHS KIHIICBOTO MPOAYKTY, HAIPHKIAX
oOnagHaHHS, OyiBEIbHUX MaTepiaiB, MPeAMETiB M00Y-
ToBOI Ximii. I1[0 cTOCYEThCS TOPrOBHX IMOCEPEIHHMKIB,
AKi KyIOyIOTh TOBAapH IUIS HMOAAIBIIOTO iX IPOAAXY, TO
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BOHM, B CBOIO Yepry, JOAAIOTh JaHUM TOBapaM IiHHICTh
3a JIOTIOMOTOK HajJaHHs Au(EepeHIiHOBaHUX IOCITYT
JUIS OUTBIN TIOBHOTO 3aJIOBOJICHHSI TIOKYMINB. Y CBOTH
OCHOBI TIPOMHUCIIOBUH MapKETHUHT € OIHOK 3 OCHOBHHUX
JIAaHOK CHCTeMH 3a0e3nedeHHs (PyHKIIOHYBaHHS PI3HUX
OpraHisailiid, mocTa4yalabHUKIB TOBAPiB 1 MOCIYT.

3 omsiny Ha crneuu@idHICTh TPOMHUCIOBOTO MapKe-
TUHTY, (axiBIi BUAISIOTH PsIT OCOOMUBOCTEH, SIKi OIS~
raroTh B HacCTynHomy [3]:

— BIIHOCHO BY3bKe i CTaOijbHE KOJO CIIOKHUBAYiB,
0 YCKIIAQJHIOE TPOIIEC MiABUIICHHS KOHKYPEHTOCIIPO-
MOYKHOCTI TOBapiB 1 OCIYT;

— HHU3bKa e(EKTUBHICTh 3aCTOCYBaHHS PEKIaMU B
MOPIBHSHHI 31 CIIOKWBYNM MapKETHHIOM;

— BHUCOKa POJIb MEPEXi iHTEpHET IS MPOCYBaHHS
TOBApiB 1 MOCIYT;

— HeoOXiJHICTh ajanTamii peKJIaMHHUX IOBiJ0-
MJIEHB 1 TEKCTIB JIJIsl IEPECIYHUX YUTAYiB, KJII€HTIB;

— HeoOXiJHICTh OpraHizaulii TEXHIYHOro 00ciy-
TOBYBaHHS TOBAapiB, IO MPONAIOTHECS B 3AJICKHOCTI BiJ
rafy3eBOr0 PHUHKY Ta iH.

Sk Bxe Oyio 3a3HayeHo, «B2By» MapkeTHHT Biapi3-
HSIETHCSI BiJI CIIOXKHBYOTO HE MPOIYKTOM, a CIIeH(iKOO
KIIi€HTA. YMOBHO CIIOKMBa4iB Ha TAHOMY PHUHKY MOXKHA
PO3IUTUTH HA TPU TPYIH:

1. poMHCIOBI KIIEHTH, BIAMOBITHO MPOMHCIIOBI
MiAIPUEMCTBA;

2. IHCTHUTYMUIMHI KJII€HTH, Taki SK opraHizamii oxo-
POHHU 370pOB', OCBITH, TOOTO IOPUOWYHI OCOOHU, IO
MIPECTABISAIOTh COLiaJIbH1 IHCTUTYTH;

3. nmeprkaBHI a00 ypsIOBI KITI€HTH.

CyudacHi (axiBIli B MApKETHHTOBIH 00acTi BUILIA-
FOTh IUTHH sl 0cOOIMBOCTEN MapKeTHHTY «B2By:

1. Opientamis mapketuHry «B2B» Ha KiieHTa.
B pamkax crnpsiMOBaHOCTI TIPOMHUCIIOBOTO MapKETHHTY
B OiKk Kii€HTa eeKTUBHA MApPKETHHIOBA CTpAaTeris Ha
PUHKY JaHOTO BUJy BUMAra€e HaCTyITHOIO:

— MAaKCHUMallbHO MOXJIMBE PO3YyMiHHSA NOTped i
OakaHb KIII€HTA,

— OpieHTalliss HA yYMOBM 1 CTaH KOHKypeHIl Ha
rajry3eBoMy puHKY «B2B»;

— 00mik cneru(iuHuX 0COOIUBOCTEH KEPEIT MPo-
MHCJIOBOTO MapKETHHTY;

— 3icTaBIeHHA MOTPed IMOKYIIA i 0COOMMBOCTEH
KoMI1adii Toio.

2. 3anexHICTh MOIUTY Ha IMTOCIYTH i TOBAPH JAHOTO
PHHKY Bif MOIUTY Ha CHOXXKBYI ToBapH. BigmosimHo
MONUT Ha pUHKY «B2B)» Moke HOCUTH Ha3BY MOXiIHOTO.
ToMy akTUBHICTh IPOMHCIOBUX KJII€HTIB, a CaMe 1HTEH-
CUBHICTh 1 MaclITal 3aKymiBeslb BiJOOPaXaroTh MOMUT
KIHLIEBUX CIOXXKBauyiB Ha ToBap abo mocnyry. [lana
3aJIC)KHICTh BUKOPUCTOBYETHCS IS PO3pOOKHU aHATITHY-
HUX METOIUK, SIKi IIPOTHO3YIOTh OOCSATH MPOAAXKIB, I
IJIaHyBaHHS 00CATY BUPOOHUIITBA, BU3HAYCHHS (DiHAH-
coBHX MOTpeO [4].

3. CknamHicTh TOBapy abo Mocioyry, TOOTO TEXHIYHA
CKJIQIHICTB PORYKTY. BiH moTpedye 3HAYHUX BKJIAACHD,
BHCOKOTO CTYIEHS HOBAaTOPCTBA, 30UIBIIYe MOXKIIMBI
pusuku. KpiM 11bOT0 TOBap pO3IISANAETHCS K KOMILIEKC
MPOIYKTY 1 MOCIYTH, OCKUIbKH JaHUH TOBAp KYIMY€EThCS
Juis Oi3Hecy, a He CIIOKMBAHHSA, BIATOBIIHO BaYKIIMBUMH €

SIK CaM TOBAp, HOTO SIKICTh, TaK i JOJATKOBI MOCIYTH, IO
HAJIAFOTHCSI MIPOJABLEM, B 3aJISKHOCTI Bifl BUAY TOBapy
e MOXYTh OyTH TEXHiUHE OOCIyrOBYBaHHS, MOHTaX,
iH(pOpMaIlifiHi, KOHCYJBTAIIHI TTOCIYTH TOIIO.

4. B3aeMo3aleXKHICTHP TOKYINI 1  MPOJAAaBIIs.
3 omHOTO OOKY, TMOKYIEIh 3aJIe)KUTh BiJl MPOIABIIA,
OCKIJIBKH BiJI IMOCTaBOK TOBAPiB 3aJICKUTh JMisUTbHICTD
camoro nokymis. Kymieni Topapu € 1aHKOIO BUPOOHH-
YOro JIAHLIOTA MOKYIIS, Bifl SIKOCTi TOBapy, IHTCHCUB-
HOCTi MOCTAaBOK, HAJAHUX TapaHTil i CYyMyTHIX MOCIYT
mponasLs 0e3MocepeHbO 3aleKUTh isIbHICTD, a 3Ha-
YUTh 1 €KOHOMIYHHUH CTaH MOKymHi. 3 1HIIOTO OOKY,
MpOJaBelb 3aICXKHUTh BiA MOKynus. Ha maHomy puHKY
y MpOAaBIsd OOMEXeHa 1 BITHOCHO CTallbHA KiJBKICTh
MOKYIIIIB, BTpaTa Xxo4a O OJTHOTO 3 HUX 3arpoxye (iHaH-
COBOIO HECTIMKICTIO opraHi3arii B mijomy [1].

5. Cxnamaicte mporiecy 3akymiBii. CKIamHICT
[ILOTO TPOIIECY MOJISATAE B CKIATHOCTI IPUHHSTTS CAaMOTO
pILICHHS MPO 3aKyMiBMIO. SIKIIO B CHIOXKUBYOMY Mapke-
THHTY 4acTo JIaHe PillICHHS NPUHAMAETHCS OJJHUM IHAUBI-
JIoM a00 HEBEIUKOIO Y3TOIKEHOIO TPYTIOI0 3 ypaxyBaH-
HSIM KiHIICBOTO BHKOPHCTAHHsS TOBapy abo MOCIyTH, 3
opi€eHTali€l0 Ha MOTpeOH 1 OakaHHS OOMEXEHOTro KoJja
0ci0, To y BUIaAKy 3 MapkeTHHIoM «B2B» pimenns npu-
HAMaeThCs TPYIIOI0 0Ci0 Ha OCHOBI 300Dy 1 aHAMI3Y iHpOP-
Marlii mpo ToBap, 1O 30yBaETHCS, 3 YPaXyBaHHSAM CKOHO-
MIYHHX 1 TEXHIYHHX (DAKTOPIB, & TAKOXK 3 ypaxyBaHHIM
CTaHy 30BHIIIHBOTO CEPEIOBHINA. TaKUM UYHHOM, HpPH-
WHATTS pillleHHS PO MOKYIIKY € CKJIAJHUM Oararoerarn-
HUM TIPOLIECOM, IO 3alydae A0 ceOe BIIHOCHO BEIUKY
TpyIy MIpsIMO 1 YaCTKOBO 3alliKaBJICHUX 0ci0. 3aBHaHHS
CaMoro MpOLECY 3aKyIiBIi CKIANAETBCS B TOMY, 1100
npuadaTy TOBap 3a ONTHMAJLHOIO IIHOI B HEOOXiTHIN
KUIBKOCTI B TIEBHUU 4ac 1 koHKperHoMy micii [2]. o
3aB/IaHb MIOJIO0 3aKYIiBENb BiTHOCATHCS HACTYIIHI:

— OesmepepBHE 3a0e3MEUeHHs MPOLECY BHPOOHU-
[ITBa HEOOX1THUMH TOBAPAMHU;

— TrapaHTis AKOCTI TOBAPY, IO KYIMYETHCSI, BIAMOBII-
HICTb pO3pOOJICHNM TEXHIYHUM BHMOTaM;

— mnpuabdaHHA TOBapy 3a ONTHMAJIBHOIO IIHOO, Bpa-
XOBYIOYH 0COOJIMBOCTI BUPOOHHUIITBA 1 BIACHY MONITHKY
I[IHOYTBOPEHHS;

— mnpupbaHHA pa3oM 13 TOBapOM PN CYMyTHIX
MOCIYT Y 3aJIS)KHOCTI BiJl XapakTepy TOBapy, IO KyITy-
€ThCS, 1 BUAY TISIBHOCTI;

— HaJIAaTOKCHHS MPOXYKTUBHHUX JOBIOCTPOKOBUX
3B'SI3KiB MiX MPOJABIIEM 1 TIOKYTIIIEM.

[ BUpIIIEHHS 3a3HAUY€HOTO KOMIUICKCY 3aBIaHb
HEOOXiJJHUMHU CTalOTh PO3pPOOKa 1 3aCTOCYBaHHS CTpa-
Terii 3akyniBenb. CTpareris 3aKymiBelIb PO3POOIISEThCS
3 ypaxyBaHHSIM BHIY MisZIHOCTI, MacmTabiB, CIICIH-
¢iuHuX 0coOMMBOCTEH BUPOOHHUNTBA, IPOTE AT OyIb-
SIKOTO MiANMPUEMCTBA MOKHA BUAUTUTH KiJIbKa 3araiib-
HUX €TaliB y po3po01li cTparerii 3aKkymiBelb; po3poOka
TEXHIYHUX CHenudikaniii; oOrpyHTYBaHHS CTpaTerid-
HUX poJied TOKYIIIIB 1 MpoaaBiiB [3].

OCHOBOIO pillleHHsT U1 (POPMYBaHHS MapKETHHTO-
BOI cTparerii Ha MiANPUEMCTBI B OUIBIIOCTI BUITAJKIB €
PE3yNbTaT 3aCTOCYBaHHS TAKOTO MAPKETHHTOBOTO 1HCTPY-
MEHTY, SIK CerMEHTyBaHHJ. B €KOHOMIYHIH JiTeparypi
ICHy€ IUIMH psiJl BU3HAYEHb CETMEHTYBaHHS, B PaMKax
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IaHOi pOOOTH PO3IIANAETHCS HACTYITHE: CETMEHTYBAHHS —
1€ MAPKETUHTOBUI 1HCTPYMEHT, 110 JIO3BOJISIE PO3IUIATH
pUHOK Ha Oinpln ApiOHI puHKH (CYOPHHKH) 3 METOO
OinbIn e(heKTHBHOT B3aEMOJIIT IPOABIIA 1 TIOKYTIIIS, a 3HA-
YHTh, B PE3YJIBTATI JUIs 301IbIICHHS PHOYTKY.

OnHuM 3 HaMBaXNIUBILIMX pillleHb HA pUHKY «B2B»
it GipM € BUOIp KITIEHTIB, TaK SIK YMOBH 1 caM MPOLEC
CHIBIIpalli 3 HUMU BU3HAYAIOTh IOBEAIHKY 1 CTpaTerito
¢bipMu-TiponaBIs, ii (piHAHCOBY IONITHKY, 8 TAKOXK Opra-
HizalidHy cTpykTypy. [loTpeOu 1 mepeBard KITI€HTIB B
JaHOMY BHIIAJKY € OCHOBOIO [UTS pO3POOKH TOBAPHOI IIPO-
TTO3HITiT, (JOPMYBaAHHS IIHOBOI IOJIITUKH, CHCTEMH KOMY-
HiKallii. 3aBIaHHS BUOOPY KITIEHTIB MOJISITAE B TOMY, 00
MOTEHIIIHI KII€HTH BiJ CHiBPOOITHUIITBA 3 KOHKPETHUM
MPOZABIEM OTPUMYBAIA MAKCUMAILHO MOXKJIMBY BUTOJLY,
a TakoxX 1100 TXHi MoTpeOH 1 mepeBary BiIIOBI AN MOXK-
JUBOCTSAM TpoAaBLsl. 3 OAHOTO OOKY, (ipMi-poAaBIeBi
MOKYIIelb OBUHEH 3aMOBUTH B SKOCTI TOBapy, IO KyIy-
€THCS, TOM IPOAYKT, IKUM MOXe OyTH SIKICHO 3pOOJIeHUH,
1 BUpOOHHMIITBO SIKOTO HE CYTIEPEUUTh 3arajbHii cTpaTerii
¢bipmu. 3 iHmoro 6oky, ¢ipMa-mokyrelp MoOBHHHA OyTH
TOTOBA 3aIIIATHTH 32 TOBAp a00 Nmocmyry. Taki MOKYTIL JIIst
(hipMU-TIpOIABII — 3aMOpyKa CTAOLIBHOCTI 1 YCHIITHOCTI
0i3HeCY, OCKUILKU BiJIMOBIIHICTS TOTPEO TOKYIIIIST MOX-
JIUBOCTSIM TIPOJIABIISL € OCHOBOIO B3a€EMOBHUTIJIHUX JIOBTO-
CTPOKOBUX MAPTHEPCHKUX BiTHOCHH. OHAK TaKi KIEHTH
OyIyTh CIIPUSTH MiJBHUIICHHIO e()EeKTUBHOCTI isUTBHOCTI
(hipMU-TIpOAABI TUIBKA B TOMY BHUIIAJKY, KOJIHA B3a€EMO-
BWTIJIHI BITHOCHHM TOOY/IOBaHI TIIBKM 3 JAHUMHU IIPO-
JIABIIEM, B 1HIIIOMY BUIAJIKy TaKWH KIEHT OyJe CIpUSITH
YKOPCTOKOCTI KOHKYPEHIIIT cepell MPOIaBIIiB.

Sk Bke Oys10 3a3HaUEHO, BUOIP KITIEHTIB € Ty>Ke BaKIIH-
BHM DIlICHHSIM 1 BEJIBMH CKJIQJHUM TIPOIIeCOM JUTs pipMu,
camMe TOMYy TIIOTPIOHO UiITKO (OPMYITIOBATH 3aBIaHHS,
3a371aJIeTi/Ib BU3HAYATH YiTKI XapaKTePUCTHKH TOTCHITIH-
HUX KJTI€HTIB 1 po3po0IATH MOXIIMBI YMOBH CHiBIIpAIli.

OpHak Ha IpaKTHIL BUOIp KITI€HTIB YacTO Ma€ BUIAJI-
KOBHH XapaxTep, 110 anpiopi no30assie GpipMy psay MOXK-
JIUBOCTEH TONIMILIEHHS BJIACHOTO (DIHAHCOBOTO CTaHY.
CerMeHrTallis 1a€ MOXJIMBICTb JTIOCUTh YiTKO BU3HAYUTH
KOJIO MOTCHINIHNX KITIEHTIB, AU(EPEHIIIIOBATH iX 3a pi3-
HUMH O3HaKaMH, IO € KPUTEPIAMH I BiIOOPY MOKYII-
1B JUIs KOHKpeTHOI Pipmu [2]. CerMeHTYBaHHS TO3BOJISE
BHOpaTH KpalluX 3 MMOTCHIIIHHUX KIIEHTIB 1 aanTyBaTH
caMe JI0 HUX CTPaTerito MapKeTHHTY. [IJ1st IpoBeIeHHS CeT-
MeHTallil HeOOXiJHO BU3HAYNUTH KpHTepii abo, Tak 3BaHi,
3MiHHI CETMEHTYBaHHs. 3MiHHI CEIMEHTAIl{ € KOHKPETHI
XapaKTepUCTUKH KITI€HTIB, 10 BiOOPaKArOTh 1X BiMiH-
HocTi. B pamkax mapketunry «B2By» mns Bu3HaueHHS
3MiHHHUX HEOOX1IHO BpaXOByBaTH AesKi 0COOIMBOCTI:

1. oOpaHa 3MiHHAa TOBHHHa OyTH BUMIpHOIO abo
YMOBHO BHMIpPHOIO;

2. 3MiHHA TIOBHMHHA OYTH peNCBaHTHA IJISI JTOCHTH
BEJIMKOT TPy MOTCHIIWHUX KIIEHTIB, 1HAKIIe il BHIi-
TIeHHsI Oyzie 6e3rTy3nuM; oOpaHa XapaKTeprCTHKa IIOBH-
HHA CTaBUTHCS JIO BIJIMIHHOCTEH KIIEHTIB 1 BimoOpa-
JKaTH PeaKIlito KIEHTIB HA MAPKETHHIOBI Jii MPOIaBIIs;

3. CerMeHTH MOBWHHI OyTH JOCUTH BEJIUKHMU IS
TOTO, 1100 MO BiJHOIIEHHIO J0 KOXKHOTO 3 HHUX Oyno 0
MOJIMBUM BHKOPUCTaHHS CaMOCTIHHOI MapKeTHHTOBOL
CTparTerii;

4. TeopeTHUYHO BUAUIEHI CETMEHTH MOBWUHHI OyTH
3aCTOCOBHUMH U1 CIUIBHOI JiSUIBHOCTI Ha IPAKTHUII.

Kputepii cermMeHTyBaHHS 1 caMi CETMEHTH PUHKY
«B2B» KOpPiHHAM YWHOM BiJIPI3HAIOTHCS BiJl CETMECHTIB
puHky «B2C». ¥ pamkax mapketuHry «B2By» Oararo
aBTOPIB BUIUISIFOT MiKpPO- 1 MAKPOCETMEHTYBaHHS.

Sk mpaBUIIO, MaKpOCEIMEHT CKJIAJa€ThCsl 3 JIOCHTh
BEJIMKOT KIJIBKOCTI OpraHizailiii, 1o MarTh CXOXKI Xapak-
TEPUCTHUKH, 1 BiT0OpaXkae 0COOTMBOCTI OY/Ib-SIKOTO ILTHO-
BOTO PUHKY. MIKpOCETMEHT € IPYIOI0 OHOPiTHUX MOKYTI-
iB, IO BXOAATH JI0 CKJIaJy MakpocermMeHnra. BuaineHHs
MIKpOCErMeHTa — MpoLec OUTbII CKIAIHUM 1 HAyKOMICT-
KU, HXK BUIUICHHS MAKPOCETMEHTA, BOHO YaCTO BUMArae
MPOBEICHHS CKIIAJHIX MapKETHHTOBHX JIOCIIUKEHB [6].

Cepen kpuTepiiB cerMeHTallii Ha puHKyY «B2B» Bui-
JISIOTH HACTYITHI:

— KUIBKICHI TTapaMeTpH CETMEHTA,

— CTIHMKICTh CETMEHTA;

— JIOCTYIHICTh CETMCHTA;

— HpuOyTKOBICTh CETMEHTA;

— PpEeKJIaMHI MOXIJIMBOCTI KOMIIaHil B CETMEHTI;

— 3aJIeKHICTh CETMEHTA BiJ 0OMEKYBaHHS TOBapiB
1 IOCTIyT;

— piBeHb KOHKYPECHIIIT;

— piBeHb 3aXHUIICHOCTI BiJl KOHKYPEHTIB,;

— TEXHOJIOT1YHI TPYIHOII pOOOTH B CETMEHTI TOIIIO.

Crenudika puaky «B2B» n03Bosse Takox po3ris-
JaTH BEPTHKAJIbHE CETMCHTYBAaHHS PHHKY, KOJIH PUH-
KOBI CTPYKTYpH BU3HAUAIOTh PyX TOBapy Bija Micis HOro
BUPOOHMIITBA JI0 TOYKHU HOTO criokuBaHHs. Haliyacrime
Ha IaHOMY PUHKY BEpPTHUKaJIbHa CTPYKTYpa PyXy TOBapy
JIOCUTD CKJIaJIHa Yepe3 JOBIOro JIAHIFOXKKA YTOJl «IIpo-
JlaBellb — MOKYMEIby [5]. 3Bakarouu Ha TaKy CKJIaHOCTI
BEPTHKAJbHE CETMEHTYBAHHS PHHKY BUMArae po3IIsay
pany GyHIaMEHTANBHUX MPOOJIEM, ITOB'I3aHUX 3 KOHKY-
PCHIIIEI0 B Tay3i, CTBOPCHHSIM ONITHMAIBHOI CTPATeTil 3
METOI0 BUSBIICHHS MPUOYTKOBOT pUHKOBOT Hillll, € 1HTH-
BiJlyaJibHI MOXXJIMBOCTI KOHKPETHOTO IMPOIABIIS MaKCH-
MaJIbHO MOXIIUBO 33JI0BOJILHATH TOTPEOH KOHKPETHOTO
MoKyt PuHKOBA Hillra, sika oOpaHa BipHO, Ja€ MOXKITH-
BICTh MiHIMi3yBaTH BUTPaTH HA BUPOOHUIITBO MIPOTYKTY
1, BIATIOBIIHO, MAKCUMIi3yBaTH MPHOYTOK.

Oxpemoi yBaru B MapkeTHHTY «B2B» 3acmyrosy-
I0Th KOMYHiKalii. BoHU SBISAIOTE COO0I0 KOMILIEKC 0CO-
oucTix i 0€30c000BHX KOMYHIKaliid MO0 KOMITaHii-
MOKymIs. BoHN MOXYTh BKIIFOYaTH B ce0e MPOMOAKIIii,
TOPTOBI BUCTABKH, OCOOWCTI TPONAXy, MUPEKT-MEHII,
MoJapyHKH TOINO. E(deKkTHBHICTH 3acTOCyBaHHS Oy/Ib-
SIKOTO 3 O0OpaHUX IHCTPYMEHTIB 3aJIe)KUTh Bijl TOTO, 5K
BiH Oye MO€qHYBATHUCS 3 IHIIUMH €ICMEHTaMH CTHUMY-
moBaHHS 30yTy [3].

Mera MapKeTHHIOBOi KOMYHIKAIlil HOJIATAae B TOMY,
mo0 MPOBECTU OpPraHi3aIlilo-MOKYMLs 31 CTaHy MOTEH-
LIAHOTO KITIEHTA B CTaH peajbHoro. Po3pobka nmporpamu
MapKEeTUHTOBHX KOMYHIKalliil B pamkax puHKy «B2B»
CKJIAJIa€ThCA 3 IMIECTH 0A30BUX €JICMEHTIB:

1. mocraHOBKa 3aBAaHb. Y paMKaX po3pOoOKH JaHOTO
eneMeHTa 0a)XaHO MPOBECTH JBa TUIM aHATI3Y: aHAJI3
KOMTIaHi1 1 ii TOBapiB, a TAKOXK aHAIi3 PUHKY 1 TIOKYI-
IiB, TOOTO aHaJIi3 BHYTPIIIHLOTO 1 30BHIIMTHHOTO CEPe/l-
oBuia. [IpoBeeHHS NaHWX BHUJIB aHATI3y Iependadae
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BIJIMIOBI1JTi HA s/l IIUTAHB: SKY ITO3UIIII0 HA PHHKY 3aliMa-
FOTh TOBapH KommaHii? Ski cuibHI Ta ciabKi CTOpPOHH
(ipMH CTOCOBHO ii KOHKYpEHTIB? SIka OIliHKa 1aHOT KOM-
maHii 3 OOKy MOKYIIIB B MOPiBHSIHHI 3 KOHKYPYIOUHMH
¢ipmamu? Hackinbku 3a0BONEHI KJIIEHTH KOMIIaHii?
Binmosiai Ha 11l MUTaHHS BUSBIATH IPOOIEeMHU KOMIIaHii
1 TOMOMOXYTh C(HOpMYBaTH YiTKi 3aBJaHHA MPOTrpaMu
MapKETUHTOBUX KOMYHiKaIliii;

2. BHU3HAYCHHS OUTBOBOI ayauTopii. LIimsoBy ayauro-
pit0 MOXXKHA BUSBUTH Ha JIBOX PIBHSX: B paMKaX MIKpo- i
MaKpOCETMEHTIB;

3. BU3HAUCHHs OFODKETY. 3 TOYKH 30py E€KOHOMid-
HOI Teopii, KOMITaHis MOXE IMPOJOBKYBATH 301IbIIY-
BaTH BUTPATH Ha MAapKETHHIOBI KOMYHIKaIlii 0 TOTO
MOMEHTY, KOJH JOJATKOBHM JOXiJ BiJl HUX HE CTaHe
pIBHMM JONATKOBMM BHTpaTaM. OfHaK Ha MpPaKTHII
BU3HAYUTH TaKUH MOMEHT € JOCUTh CKJIQJHUM 3aBJlaH-
HSIM, OCKIJIbKM HENPOCTO BU3HAUUTH CIIIBBiIHOLICHHS
MiX 3pOOJCHUMHU BUTpPATaMM 1 PEaKIi€lo 1 aKTUBHICTIO
HOKynuiB 3acTOCOBY€ETHCS TPH ITiIXOAN 0 BU3HAYCHHS
PO3MIpy TAaHOTO OIOMKETY: BUKOPUCTAHHS PI3ZHOTO POAY
MOCIOHMKIB i TPABHUJI, 3aCTOCYBAHHS 3arajJbHOI IPaKTUKA
¢ipMH B KOHKPETHIH Taiy3i Ta 3aCTOCYBaHHS METOIY
«IiJel 1 3aBaaHb». Y paMKax OCTaHHBOTO Iependada-
€ThCS TIOCTAHOBKA YITKUX 3aB/IaHb JIOCSATHEHHS IIEBHOTO
BUMIPHOTO PE3yNbTaTy, BiAIOBITHO 1O YOTO BCTAHOBIIIO-
€TbCS TIepeAdadyBaHuil po3Mip OIOIKETY;

4. po3poOka ctparerii moBigomieHHs. Po3poOka
CTpaterii TOBIIOMJICHHS BKJIIOYA€ JIBA OOOB'S3KOBUX

Jliteparypa:

eTarnu: ToNepeTHI0 1 ocTaroyHy po3poOKy. Ilepma pos-
pobsie cBOTO POy 3asBY MPO IUJTi MAPKETHHTOBUX KOMY-
HiKallii, To6To MiCTUTH B c00i iH(pOpMarLito Ipo ¢ipmy, ii
MOXITUBOCTI, BUpOOJIeHi ToBapH Tomo. KpiMm Toro, BoHa
MIOBUHHA JICMOHCTPYBATH 31aTHICTh 32I0BOJICHHS ITOTPeO
i OaxaHpb KIIEHTIB, a TaKOX BIIOOpaXkaTH KOHKPETHI
BHTOJIM Bijl CIIBIIpaIli came 3 mi€ero GpipMoro. OcTaTouHuiA
eTarl, B CBOIO 4epry, CTBOPIOE IOBIIOMJICHHS, TOTOBI JUIs
PO3IIOBCIOMIXKEHHS 32 JIOTIOMOTOI0 MeJTiaKaHAIIiB;

5. BuUOIip Meniakanaima. OCHOBOIO Ui BHOOPY MejIi-
akaHaJa € criernudika oOpaHoi UIBOBOI ayUTOPIT;

6. CTBOPEHHS CHCTEMHM OILIiHKH pE3yNbTaTy, OLiHKa
e(heKTUBHOCTI IpOrpamMu KOMyHiKartiit [4].

BucnoBkn. TakuM 4YUHOM, OCOOJHMBOCTI PHHKY
«B2B» @IMKTYIOTb» CBOi YMOBH 3aCTOCYBaHHsA Map-
KETHHTOBHX 1H0prMeHTlB OpieHTaniss Ha KIi€HTA,
TeXHIYHA CKIAJHICTh MPOIAYKTY, B3a€MO3AICKHICTH
MOKYTIIS 1 IPOIaBIs — BCe I POOUTH CIEU(ITHUM i
3aCTOCYBaHHS MAapKETHHTOBHX IHCTpYMEHTIB. Crieru-
¢biyHIMH ocoONMBOCTSIME MapkeTHHTY «B2B» € opi-
€HTAIlisl Ha KII€HTA, 3aJEeXHICTh ITOIUTY HA MOCIYTH i
TOBAPH PUHKY «B2B» Bix monuTy Ha CIIOXWBYI TOBApH,
TEXHIYHA CKIIQJHICTh TOBapy abo TOCITyTH, B33€MO3a-
JSKHICT TOKY I i poJaBLs i, HAPEIITI, CKIAIHICTh
mpouecy 3akyiBii. OcobauBocTi MapkeTUHTY «B2B», B
CBOIO YEPTy MOPOKYIOTh 1 0COOIMBOCTI 3aCTOCYBaHHS
MapKeTHHTOBOTO iHCTpyMeHTapiro. Takuii minxin Oyme
JIOPEUHUM SIK JUTs CTApTAaIliB, TaK 1 JJIs KOMITaHii 13 po3-
BUHCHOIO TOPTOBEIBFHOIO MEPEXKEIO.
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INTABHBIE ACIIEKTbBI HCIIOJIb3OBAHUA

HA PBIHKE MAPKETUHI'OBOM CUCTEMBI «B2B»

Hepzanwk b.B.
Kanouoam 5KOHOMUYEeCKUX HAYK, OOYyeHm,

Hayuonanouwii mexnuueckutl ynusepcumem YKkpauol
«Kueesckuii nonumexnuueckuti uncmumym umenu Heops Cukopckoeo»

Kypenxo E.B.
cmyoenmka

Hab;uOHaJleOZO mexHu4ecKoco ynusepcumemad praqul
«Kuesckuii nonumexuuyueckuu uHcmumym umeHu HZOpﬂ Cukopcmzo»

B mmpoxom cmeicie «B2B» — 6usHec i1 OuzHeca. ITo KacaeTcs KOMIIAaHUH WITH TIPOIABIIOB, KOTOPHIE MPOJAIOT TOBAPHI
IVIaBHBIM 00pa3oM JIPYTUM HPEATPHATHSM, a He IPOJAIOT MX noTpeduTemnsiM. Llens nponasnos «B2B» — nomyuuTs Hanryd-
IIy0 BO3MOXKHYIO C/IEIIKY. Taxoke MpOoAaBIIbl 4acTO JODKHBI peaTn30BaTh IPOJaXKH IPyIINaM OTBETCTBEHHBIX JIULT, KayKIIbIH
13 KOTOPBIX JOJDKEH OBITh YBEPEH, YTO 3TOT MPOIYKT SIBJISETCS JIyqIIMM. B cTaTbe paccMOTPEHBI TEOPETHIECKHE 0COOCH-
HocTH MapkeTrHra «B2By, a Taroke mprUMeHeHHe Ha JAaHHOM PBIHKE COOTBETCTBYIOIIMX MapKETHHTOBBIX MHCTPYMEHTOB
C TIPaKTHYECKOi ToukHU 3peHns1. B pamkax mapkernnra «B2B» mccnenoBan Takoil HHCTpYMEHT, KaKk CETMEHTAINS PhIHKA
niorpedureneil. Takke B cTaTbe pacCMOTPEHbI IIPEMMYIIECTBA UCIIONIB30BAHNUS IAHHOTO BU/A ITPOAAXK I/ YKPaHHbL.

Karouessle cioBa: «B2B» MapkeTHHT, IpOMBIIUIEHHBIN MapKeTHHT, HHCTPYMEHTApHUil IIpoiaXku, COBPEMEHHbIE KOM-

MYHHUKalUU, CECTMEHTUPOBAHUE, HpI/I6LIJ'II>.
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In a broad sense, “B2B” is business for business. This applies to companies or sellers who sell goods mainly to other
enterprises, and do not sell them to consumers. The goal of “B2B” vendors is to get the best possible deal. Also, sellers
often have to sell to groups of responsible persons, each of whom must be sure that this product is the best. The article is
devoted to the theoretical features of marketing “B2B”, as well as the application in this market of appropriate marketing
tools from a practical point of view. Within the framework of marketing, “B2B” explored a tool such as segmentation of
the consumer market. In the article is also explained the advantages for Ukraine of using this type of sales.

Keywords: “B2B” marketing, industrial marketing, sales tools, modern communications, segmentation, income.
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